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With much of that IRA- or 401(k)-based wealth 
transferring from parents to children, your clients may 
be impacted by a Secure Act provision that will not only 
require them to withdraw those funds, but also pay 
taxes on them.

What if you could help those clients transfer a portion 
of that money to help them protect against extended 
care expenses in retirement, as well as help control tax 
payments associated with that amount?

The Great Wealth Transfer
Use IRA dollars to fund Asset Care®

*Source: https://www.cerulli.com/press-releases/cerulli-anticipates- 
84-trillion-in-wealth-transfers-through-2045. Jan. 20, 2022.

Consider this hypothetical example:

$200,000

Bill age 60 Sue age 60

$110,944  
per person  

per year  
FOR LIFE  

LTC Benefit

$221,887  
Death Benefit

$25,000/year distributions pay 
premiums for 10 years

$250,000 income base
$200,000 + $50,000 (25% bonus)

Bill, 60 and Sue, 60;  
Married couple, non-smokers in good health
Bill and Sue can reposition $200,000 of their qualified funds into 
the Asset Care Annuity Funding Whole Life option. Their 25% 
income base bonus results in $250,000 to purchase a whole 
life face amount of $221,887. Then, using the income rider, the 
annuity disburses $25,000 per year for 10 years.

Not only does this scenario provide Bill and Sue 
with guaranteed $110,944 per person to help 
pay for qualifying LTC expenses FOR LIFE, it 
also provides for a tax-free life insurance benefit 
for their beneficiary(ies) should they not need 
extended care.

Note: All numeric examples and any individuals shown are 
hypothetical and were used for explanatory purposes only. 
Actual results may vary.

With wealth transfers to heirs or charities through 2045 expected to total $84.4 trillion*,  
“The Great Wealth Transfer” represents an amazing opportunity for the financial 
professionals to provide strategies to maximize value for their clients. 

For use with financial professionals only. Not for public distribution.
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OneAmerica.com

Note: OneAmerica Financial® is the marketing name for the 
companies of OneAmerica Financial.

Products issued and underwritten by The State Life Insurance 
Company® (State Life), Indianapolis, IN, a OneAmerica 
Financial company that offers the Care Solutions product suite. 
Asset Care form numbers: ICC18 L302, ICC18 L302 SP, ICC18 
L302 JT, ICC18 L302 SPJT, ICC18 R537, ICC18 R538, ICC18 
SA39, ICC18 R540, L302, L302 JT, L302 SP, L302 SP JT, R537, 
R538 SA39 and R540. Not available in all states or may vary  
by state.

Provided content is for overview and informational 
purposes only and is not intended as tax, legal, fiduciary, 
or investment advice.

NOT A DEPOSIT. NOT FDIC OR NCUA INSURED. NOT BANK 
OR CREDIT UNION GUARANTEED. NOT INSURED BY ANY 
FEDERAL GOVERNMENT AGENCY. MAY LOSE VALUE.

Share this video  
with your clients  
to start the 
conversation today.

Reach out to your  
OneAmerica Financial  
Sales Representative  
to learn more about  
this strategy.


